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O.A.C. All machines are base units with deluxe cab, heat, and standard bucket.
0% for 36 months retail finance OAC. See in store for conditions.
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WHMIS Online ... 
 Page A25 

11:26 a.m. Getting into the Material Data Safety 
Sheet portion, it’s been 45 minutes and I’m already 
over half done. 

Th e MSDS portion is the most challenging, if you 
can call WHMIS challenging. It requires alternating 
between the MSDS window and the program. 

12:08 p.m. I’m at the end of the last lesson and up 
pops a fi ve page pdf practice quiz. Th is is the fi rst real 
reading I’ve had to do up to this point.

Th e quiz requires you to go through your work-
place, fi nding some WHMIS labels and Material 
Safety Data Sheets, and answer some basic questions.

After lunch I sit down for the online test. It’s 25 
questions, four marks each. I get four wrong, but it 
doesn’t tell me which ones. At the end, it congratulates 
me, saying my certifi cation expires April 29, 2011.

With the test completed, I need to go back to the 
“My Dashboard” tab in the menu. Th is tells me I can 
print off  a certifi cate and asks for a course evaluation. 
A minute later, I fi nd the following in my e-mail in-
box:

“Congratulations, Brian Zinchuk!
“You have completed the following program: 

WHMIS 2008. You accessed the fi nal exam 1 time(s) 
and achieved a score of 84. Your certifi cate expires: 
4/29/2011 2:36:02 PM.

Swift Current - If you need something in the oil-
patch and you need it fast, Jayson Wentland of Fastline 
Services is the guy to call.

Fastline provides hot shot services for the oil and 
gas industry in the southwest portion of the province.

Th e former restaurateur says his hot shot company 
is about six years old.

Altogether, Wentland has been involved in the oil 
and gas industry for close to 11 years.

“I used to have Silver Line and then I sold the 
construction end of the business and kept the hot shot 
business,” says Wentland.

Th ere’s no shortage of activity in the oilfi eld when 
it comes to the on-site deliveries.

“Every year there’s been an increase in growth. Th e 
activity is just getting busier and busier. I’ve increased 
my equipment to include another truck and a couple 
more trailers,” says Wentland.

Th e 29- and 35-foot trailers serve Wentland well 
in his hot shot business.

“Th e numbers are doing really well. Business has 
increased every year and we’re doing better and better 
all the time,” he says.

Wentland adds Shaunavon and Estevan seem to 
be the hotspots in the province right now.

“Business seems to have fi ltered off  from Alberta 
and Swift Current is on the incline now and that’s been 
refl ected in the housing market around here. Th ere’s 
defi nitely a shortage of housing in Swift Current as 
people move from Alberta to Saskatchewan.”

While Fastline does the odd run into Alberta, the 
bulk of his business is in the Shaunavon and Gull Lake 
areas.

“I do a lot of work for Husky, Schlumberger, 
Weatherford and Variperm,” he says

“I’m defi nitely always on call 24-7 for sure.”

Fastline grows with the times
Hot shot 
activity keeps 
entrepreneur 
busy

Jayson Wentland of Fastline Services stands beside one of his trucks. Increased activity in the oil  eld 
in and around Swift Current has his hot shot service running 24-7.


